Value of Albany Chapter ALA Business Partner Program

By Cheri Bardin and Richard Lauricella
Selecting the right products or services is a vital role for legal management. The Albany Chapter ALA’s Business Partner Program provides legal managers the resources needed to perform our role while building our knowledge about products, changes and trends in the legal industry. Our Business Partners recognize that ALA members have buying influence within their firms which, in turn, offers leverage for members to negotiate better pricing, discounts and quality service. Beyond granting us access to their products and services, the Business Partner Program provides essential funding for various Chapter activities and rewards including National and Regional Scholarships, free member attendance at our monthly Chapter educational luncheons, in-kind offerings (such as website development and hosting or salary survey data collection and dissemination), and gifts to members for things like new member or new Business Partner recruitment.
The Business Partners benefit because they have direct access to nearly 50 legal professionals and law firms making them well positioned to increase their exposure and business opportunities within the Capital District’s legal community. Through our Business Partner Program, our business partners have the ability to network with our members at Chapter meetings and other social and educational events throughout the year including as an exhibitor at the annual Business Partner Expo held in November each year, at the annual BP Summer Social typically held in June, presenting at a membership meeting if their partnership level permits, or just simply marketing the membership directly. 
The Business Partner Program creates a broader network for collaboration for improving processes, identifying and implementing trends in legal management and technology and without it, the Albany ALA Chapter and all the ALA chapters across the country, would not be able to provide the benefits currently offered. 
Here are what a few of our Business Partners had to say about their participation in the Albany Chapter ALA’s Business Partner Program:
“As an ALA Business Partner, we’re able to expand the support we give to legal firms and their professionals. Having our company profile and logo on the ALA website, being involved in the annual Business Expo, and sharing our insurance expertise at an annual luncheon builds trust in Austin & Co. which makes it easier to build and foster long-term relationships with the Capital District’s elite legal firms. Together, we’re working to achieving legal firm corporate objectives and it all started with our ALA Business Partnership.” – James Sidford, President Austin & Co., Inc.
[bookmark: _GoBack]“Intelligent Technology Solutions has worked with the Albany Chapter ALA for 11 years and the relationships gained have been invaluable. The membership is engaged, understanding and thorough in their diligence, and actively engages its Business Partners through events, portal and referrals.
Unlike other business or networking associations the ALA is truly committed to its members and business partners.” – Joseph Wolodkevich, President Intelligent Technology Solutions, Inc.




*Cheri Bardin has been the Firm Administrator of Burke & Casserly, P.C. since its inception in September, 1988.  She initiated the Business Partner Program in 2007 and is currently Vice President for the Albany ALA Chapter.
*Richard Lauricella is the COO of Shenker Russo & Clark and has been an Administrator for over 20 years.  He is currently the President-Elect of the Albany ALA Board and head of the Business Partner Program.
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